
Sola Salon Studios - Auto-Magic Lead
 Sourcing
This guide walks through the Auto-Magic Lead Sourcing in HubSpot. The Auto-Magic Lead 
Sourcing helps to effortlessly track lead sources and attributions to gain valuable insights into 
lead generation ROI. Said simply, Auto-Magic Lead Sourcing shows where a lead came from.
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# Jump into HubSpot and Access Deals 14 Steps

STEP 1

If you are not in Deals, go to the left-hand side navigation to the CRM section 
and Click Deals
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https://app.hubspot.com/contacts/47573606/objects/0-3/views/all/board


STEP 2

You'll be brought to the Deals overview page

STEP 3

If you don't want to hunt for the Deal you're looking for, you can search for it
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STEP 4

Click on the card of the Deal you want to preview

STEP 5

A preview will populate on the right-hand side
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STEP 6

Scroll until you get to the Deal Source section

This Deal Source is showing Outbound. This will appear for those who have self-sourced their 
own deals from an expo (for example).

Self-Sourced Deals will have an Origin of Manual/Hubspot.

Below Origin, you'll be able to see the Source. A few examples of what you could see include: 
Direct Traffic, Paid Social / Meta - Facebook Ads.

This will give you insight into where the lead came from. This information can help guide 
conversations with Pros as you're getting to know them.
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STEP 7

This Deal Source is showing Inbound | Organic

Inbound | Organic means the Deal came to Sola. We can see that the Origin is the Sola Website 
and the Source is Direct Traffic. We can also see the specific Landing Page the Deal came from 
and what Form they filled out.

Note: Select information has been blurred for confidentiality reasons.
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STEP 8

To see more detail on the Source, Click on View record in the bottom
 right-hand corner of the Preview

STEP 9

This will take you to the Deal Record
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https://app.hubspot.com/contacts/47573606/record/0-3/28616567573


STEP 10

Scroll on the left-hand side until you get to the section Lead Source
 Attribution

This information is important for when it comes to reporting. Having this information will help 
to automatically track where leads are coming from. This will also help assist with attribution 
and measure marketing effectiveness.
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STEP 11

To see more details on the Lead Source, Click on the Lead Source tab in the
 center panel of the record

STEP 12

You'll see the general overview of the Lead Source followed by any Campaign
 Information that's attached to the Lead Source
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STEP 13

Scroll down to see Information into the Lead Form Data

STEP 14

Scroll even further to see details on the Lead source Traffic and Lead Source
 UTMs
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